
Super Sales Program - Influencing
And Persuasion Skills



Course Outline 

Suitable for all levels of personnel.

Targeted Group

Overview

The world of sales is not what it used to be. Customers are more sophisticated and

demanding due to the technological edge. They want not only quality products, but

expect beyond the norm customer service and relationship. Sales professional must

demonstrate a high level of honesty and integrity and deeply understand the

customers wants and needs.

The difference between a super sales achiever and an average one lies not only in

the product or service they promote because in every organization, there will always

be super achievers and average ones. What makes the difference? Its the ability to

influence to win over people and persuade them to agree with your way of thinking.

2 days

Duration

Course Outline

Adopt a more confident approach to present and influence in the sales process.

Use persuasive techniques to sway other people to agree with your

suggestions.

Avoid common sales pitfalls that make a sales professional become average.

Build customer relationship that emphasize on honesty and integrity.

This course objective is designed to help sales professionals on the following.
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Course Schedule

Day 1
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Course Schedule

Day 2
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About Elite Indigo

Our Mission 

"Transform Data into Insights - Leap Forward"

Our Vision 

Be a Global Trusted Advisor in the Areas of Skills Development,

Consultancy & Software Solutions specialising in

Semiconductor & Manufacturing industries. 

Our Core Values 

Elite Indigo Consulting provides corporate training to the semiconductor and

manufacturing industries. With a humble beginning of one founding member with

passion and desire to share his 20 years of experiences in Smart Manufacturing for

global manufacturing facilities, now, we have a strong and competent team of 20

members, all aligned with company mission, vision and core values. 

TRUST
"A culture of self,

team and clients

trust" 

PASSION
"Do what we love

and love what we

do" 

EXCELLENCE
"If it's worth doing,

it's worth doing it

well" 


